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Item 7.01  Regulation FD Disclosure.

As previously disclosed in a Current Report on Form 8-K filed with the Securities and Exchange Commission by Monocle Acquisition Corporation (Monocle”), on
September 8, 2020, Monocle entered into an Amended and Restated Agreement and Plan of Merger (the “ Amended and Restated Merger Agreement”) with Monocle Holdings
Inc., a Delaware corporation and wholly-owned direct subsidiary of Monocle (“NewCo”), Monocle Merger Sub 1 Inc., a Delaware corporation and wholly-owned direct
subsidiary of NewCo (“Merger Sub 1), Monocle Merger Sub 2 LLC, a Delaware limited liability company and wholly-owned indirect subsidiary of NewCo (‘Merger Sub 2”
and together with Monocle, NewCo and Merger Sub 1, the “Monocle Parties”), AerSale Corp., a Delaware corporation (“AerSale”), and solely in its capacity as the initial
Holder Representative, Leonard Green & Partners, L.P., a Delaware limited partnership (“Leonard Green”).

Furnished as Exhibit 99.1 is a copy of an updated investor presentation to be used by Monocle in connection with the Business Combination.

The information in this Item 7.01 and Exhibit 99.1 attached hereto shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as
amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act or
the Exchange Act, except as expressly set forth by specific reference in such filing.

Important Information About the Business Combination and Where to Find It

In connection with the proposed Business Combination, Monocle has filed a Registration Statement on Form S-4, which includes a preliminary proxy statement/prospectus
of Monocle. Monocle will mail a definitive proxy statement/prospectus and other relevant documents to its stockholders. MONOCLE’S STOCKHOLDERS AND OTHER
INTERESTED PERSONS ARE ADVISED TO READ, WHEN AVAILABLE, THE PRELIMINARY PROXY STATEMENT/PROSPECTUS AND THE AMENDMENTS
THERETO AND THE DEFINITIVE PROXY STATEMENT/PROSPECTUS AND DOCUMENTS INCORPORATED BY REFERENCE THEREIN FILED IN
CONNECTION WITH THE PROPOSED BUSINESS COMBINATION, AS THESE MATERIALS WILL CONTAIN IMPORTANT INFORMATION ABOUT AERSALE,
MONOCLE AND THE PROPOSED BUSINESS COMBINATION. When available, the definitive proxy statement/prospectus and other relevant materials for the proposed
Business Combination will be mailed to stockholders of Monocle as of a record date to be established for voting on the proposed Business Combination. Stockholders will also
be able to obtain copies of the preliminary proxy statement/prospectus, the definitive proxy statement/prospectus and other documents filed with the SEC that will be
incorporated by reference therein, without charge, once available, at the SEC’s web site at www.sec.gov.

Participants in the Solicitation

Monocle and AerSale and their respective directors and executive officers, under SEC rules, may be deemed to be participants in the solicitation of proxies of Monocle’s
stockholders in connection with the proposed Business Combination. Investors and security holders may obtain more detailed information regarding the names and interests in
the proposed Business Combination of Monocle’s directors and officers in Monocle’s filings with the SEC, including Monocle’s Form S-1 registration statement, which was
declared effective by the SEC on February 6, 2019. Information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of proxies to
Monocle’s stockholders in connection with the proposed Business Combination will be set forth in the proxy statement/prospectus for the proposed Business Combination when
available. Additional information regarding the interests of participants in the solicitation of proxies in connection with the proposed Business Combination will be included in
the registration statement that the parties intend to file with the SEC.




Forward-Looking Statements

This Current Report on Form 8-K includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act
of 1995. Monocle’s and AerSale’s actual results may differ from their expectations, estimates and projections and consequently, you should not rely on these forward looking
statements as predictions of future events. Words such as “expect,” “estimate,” “project,” “budget,” “forecast,” “anticipate,” “intend,” “plan,” “may,” “will,” “could,” “should,”
“believes,” “predicts,” “potential,” “continue,” and similar expressions are intended to identify such forward-looking statements. These forward-looking statements include,
without limitation, Monocle’s and AerSale’s expectations with respect to future performance and anticipated financial impacts of the Business Combination, the satisfaction of
the closing conditions to the Business Combination and the timing of the completion of the Business Combination. These forward-looking statements involve significant risks
and uncertainties that could cause the actual results to differ materially from the expected results. Most of these factors are outside Monocle’s and AerSale’s control and are
difficult to predict. Factors that may cause such differences include, but are not limited to: (1) the occurrence of any event, change or other circumstances that could give rise to
the termination of the Amended and Restated Merger Agreement or could otherwise cause the Business Combination to fail to close; (2) the outcome of any legal proceedings
that may be instituted against Monocle and AerSale following the announcement of the Amended and Restated Merger Agreement and the Business Combination; (3) the
inability to complete the Business Combination, including due to failure to obtain approvals from the stockholders of Monocle and AerSale or other conditions to closing in the
Amended and Restated Merger Agreement; (4) the inability to obtain or maintain the listing of the shares of common stock of the post-acquisition company on The Nasdaq
Stock Market following the Business Combination; (5) the risk that the Business Combination disrupts current plans and operations as a result of the announcement and
consummation of the Business Combination; (6) the ability to recognize the anticipated benefits of the Business Combination, which may be affected by, among other things,
competition, the ability of the combined company to grow and manage growth profitably and retain its key employees; (7) costs related to the Business Combination; (8)
changes in applicable laws or regulations; (9) the possibility that AerSale or the combined company may be adversely affected by other economic, business, and/or competitive
factors; and (10) other risks and uncertainties indicated from time to time in the proxy statement/prospectus relating to the Business Combination, including those under “Risk
Factors” therein, and in Monocle’s other filings with the SEC. Monocle cautions that the foregoing list of factors is not exclusive. Monocle further cautions readers not to place
undue reliance upon any forward-looking statements, which speak only as of the date made. Monocle does not undertake to release publicly any updates or revisions to any
forward-looking statements to reflect any change in its expectations or any change in events, conditions or circumstances on which any such statement is based unless required
to do so under applicable law.
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No Offer or Solicitation

This Current Report on Form 8-Kis not a proxy statement or solicitation of a proxy, consent or authorization with respect to any securities or in respect of the proposed
Business Combination and shall not constitute an offer to sell or a solicitation of an offer to buy any securities, nor shall there be any sale of any securities in any state or
jurisdiction in which such offer, solicitation, or sale would be unlawful prior to registration or qualification under the securities laws of such state or jurisdiction.

Item 8.01  Other Events.

To the extent required by law, the information in Item 7.01 of this Form 8-K is incorporated into this Item 8.01.

2.




Item 9.01  Financial Statements and Exhibits.
(d) Exhibits

Exhibit No. Description
99.1 Investor Presentation, dated September 24, 2020.




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

MONOCLE ACQUISITION CORPORATION

By: /s/ Eric J. Zahler

Name: Eric J. Zahler
Title: President and Chief Executive Officer

Dated: September 24, 2020
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Important Notices and Disclaimers

No Offer or Solicitation

This invesior presentation (Tmoestar Pr ) is for P only and does not constitute an offer to sell. a solicitation of an offer to buy. or a recommendation lo purchase any equity. debl or olher financial instrum ents of Monacle
Acquisition Corparation (Manocle”) or AerSale Corp. :Im 'compeny’ or “AerSale’) or any of Monocle’s or AerSale’s affiliates. The Invesior Presentation has been prepared to assist parties in making their own evaluation with respect 1o the proposed
business combination (1he et ). & n the and Restated Agmm«l and Plan of Morgar (Iho “Amanded and Restaled Merger Agreemant ). of Monacle and AerSale and for no ather purpose. I is nat intended
1o form the basis of any investment decision or any numr decision in mspact of the Business Combl 1. The herein ﬂnn: not purport to be all-inclusive. The data contained hereln is derived from various Internal and external
sources. Mo represeniation (s made as te the reasonableness of the assumplions made wilhin or the accuracy or of ai or modeling or any other ntained herein. Any data on past peformance or modeling
contained hereln Iz ned an indicallon as to fulure performance. Monocle and AerSale assume no obligation to update the Information in Ihl: Imslnr Presentation. Informatlon contalned in this Investor Presentation regarding Monacle has been provided
by Manecle and infermation cordained in this Invester Presentaticn regarding AerSate has been provided by AerSale.

Use of Projections
This Investor Presentation contains financial wilh respect o AerSal Adjusied EBITDA, the EBITDA bridge and free cash flow for AerSale's fiscal years from 2020 to 2024, Neither Monocle's independent audilors, nor the
public g firm of AerSale, audited, reviewed, compllld or performed amy procedures wilth respect to the projeclions for the purpose of their inclusion in this Invesior Presenlation, and accordingly, neither of them
upns:od an apinion or provided any ofhar form of assurance with respect thereto for the purpase of this Investor Presenialion. These projeclions should nol be relied upon as being necessarily indicalive of fulure resuls. These projections are
Hlustrative purposes enly and showld med te relled upon as being necessarily indicative of fulure results. In this Investor Presenfatien, certain of the aboy has been Included (in each case, wilh an indication that ihe
Inforrnation is a prejection or ferecast), for punposes of previding comparizons with historical data. The assumplions and estimates underlying the prespective financlal information are inherentty uncertain and are subject to a wide varety of significant
business, economic and competiibve risks and uncertainties that could cause actual results to differ rially from those In the prospective financial information. Accordingly, there can be no assurance that the prospective results are
indicativee of the fulure performance of AsrSale, Monacle, or the combined company afler P of the Businiss Ce 0I' el actual resuils will nol differ Trom Those p in the prospeclive financial (8
Inclusion of the prospective financial informaticn i this Investor Presentalion shouid not be regarded a5  represenialion by any person that the resulls contained in the prosp financial will b achisved,

P About the and Find It

In clion with the Ci Monacle Heldings Inc.. the newly fermed Mlﬂig comparry thal will become the paren! of Monocle and AerSale al the closing of the Business Combination. filed with Ihe SEC on Decerber 21, 2019 a
Regisiration Staterment on Form 8-4 as amended by it Mo. 1 o the on Form S-4. filed wilh the SEC on February 14, 2020. and Amendment Mo, 2 to 1he Regisiration Stalement on Form S-4, filed with the SEC on
Seplember 15, 2020 (as ded, the ). which included a proxy st of Monocle. When avallable, the definithve proxy statementiprospecius and ofher relevant materials for the Business
Combination MII bs melled to sto:lﬁlnlders of Menocle as of a record dale to be established for veling on the &nlms Comhlnulon ‘You are advised to read. when llable, ihe p Y proxy clus as it shall be revised, and the
definitive proxy st and by refe therein filed in ion with the Business Combination, as these materials will contain Impmluli Infmmthn about Mnnnnls AerSale and the Business Combinafion.
Slackholders will also be able to ablain copies of the p Y proxy the definilive prowy and other filed with the LS. and ("SECT) that will be incorporaled by
refergnce therein, without charge, once available, at 1he SEC's M sile at waw, m.gov of by directing a request lo; Monacke Acquisiiion Corporation, 750 Lednglon Avenus, Sulle 1501, NNYOI‘K. NY 10022.

Participants in the Solicitation

Manacle and ils directors and execulive officers may be deemed paricipants in the soliclalion of proxies from Monocle's stockholders wilth respect to the Business Combination. A list of the names of those direclors and execulive officers and a
descriplion of Iheir interests in Monocle is in Monocle's Y proy fled with Ihe SEC on Di 31, 2019, as by No. 11athe p proxy filed with 1he SEC on February 14, 2020,
and Amandment Mo. 2 to the praliminary prowy statemerd. filed with the SEC on Saptember 15, 2020, and is available free of charge al the SEC's web site al wanw.sec. gw or by mdlng a rsquasl to Monocle Acquistion Corpaoration. 750 Lexington
Avenue, Suite 1501, New York, NY 10022, Additional information regarding the interests of swch pariicipanis will be contained in the definifive proxy binaticn when available. AerSale and its direclors and
execulive cfficers may alse be deemed fo be participants in the selicilation of proxies from the steckholders of AerSale in connection with the Business Combination. A list nl'lhe names of such directors and officers and garding
iheir inleresis in the Business Combination will be included in the definilive proxy stal = for the when available.

Forward-Looking Statements

This Investar Presentation includes Tenward-looking stalements” within the meaning of the “safe harbor provisions of the Privale Securilies Liligation Reform Acl of 1995, Monacle's and AerSale's actual results may differ fram their éxpectations,
estimates and projections and consequently, you should nel rely on these forward lecking statements as prediclions of fulure evenls. Words such as “expect,” “eslimale,” “project,” “budgel,” Torecas!,” “anficipate,” irtend,” “plan,” "may,” “will,” "coud,”
“should,” “believes,” predicls,” patential,” “continue.” and similar expressions are imended to identify such forward-looking statements. These farward-looking stalemenis include. wilthout limitation. Momlas and AerSale's expectations wilh respect lo
fulure performance and anlicipated financial impacis of ihe Business Combination, the satisfaction of ihe closing conditions to the Business Combination and the timing of the P of the These forerard-loaking statements
imvalve significant risks and uncerainties thal could cause the aclual resufls to differ materdally from the expecied results. Most of these factors are oulside Monocle's and AerSale's control and are dH'I'IcL.M o predict. Factors that may cause such
differences include, bul are not limited 1o: (1) the impact of the COWID-19 pandemic on the aviation industry and the aviation aftermarket indusiry gemerally, and on AerSale’s business in parficular: (2) the occurence of any event, change or othar
clreumstances thel could give rise lo the lermination of the Amended and Restaled Merger Agreemerd or could cause the el 1o fail 1o close: (3) Ihe oulcome of any legal proceedings Ihal may be instiluted against Monocle
and AerSale following the announcement of the Amended and Merger and the C (4) the inability to complete Ihe Business Combinalion, including due 1o failure to oblain approvals from Ihe slockholders af
Manacle ard AerSale or elher conditions te closing in the Amended and Restaled Merger Agreement; (5) the inability te oblain or maintain the Ilulng of the shares of common stock of the posl-ac quisilion company on The Nasdag Stock Markel following
ihe Business Combination: (€) the risk that the Business Combination disrupts current plans and operalions as a resull of the of the (ot : {T) the ability to recognize the anticipated benefils of the
Business Combinalion, which may be affecled by. ameng other things. compelition, the ability of the combined company te grow and manage gruvdh proflably and retain is key employees: (8) cosls related fo the Business Combination: (3) changes in
applicable laws or regulations: {100 the pessibility that AerSale or the combined com pany may be adversely affecled by other economic, business, and/or comp efitive factors: and (11) ofher risks and uncertainties indicated from time 1o time in the proxy
statementiprespecius relaling te the Business Cembination, including those under "Risk Factors™ iherein, and in Monocle's other filings wilh the SEC, Monocle cautions thal the Toregaing list of Tactors is nol exclusive, Monocle Turther caulions readers
nod 1o place undue reliance upan any forward-looking sialements, which speak only a3 of the date made. Monocle does nol underiake 1o release publicly any updates of revisions lo amy forward-looking stalemenis to reflect amy change in ils
expectalions or any change in evenls, condilions or circumstances on which any such statement I3 based unless required to do o under applicable law.




portant Notices and Disclaimers (Cont'd)

Industry and Market Data

Inthis Investor Presentation. we rely on and refer 1o and slalistics reg ng markel p P inthe seclors in which AerSale compeles and other indusiry data, We obtained 1his information and statistics from third-party sources, including
repors by market research firms, and company filings.

Mon-GAAP Financial Measures

This Investor Presentation includes non-GAAP financial measures, including Adjusied Revenue. Pro Forma Adjusted Revenue. Adjusted EBITDA and Pro Forma Adjusted EBITDA. AerSale defines Adjusted Revenue as revenue after giving effect to
ihe AerLine Divested Revenue. AerSale defines Pro Forma Adjusted Revenue as Adjusted Revenue afler giving effect to the Normalized Avborne Revenue and the Momalized Owest Revenue. AerSale defines Adjusted EBITDA as net income (loss)
after ghving effect 1o inlerest expense, depreciation and amorization, income lax expense (benefit), management fees, the alrine settl nt and one-lime and sring items. AerSale defines Pro Forma Adjusted EBITDA as Adjusted
EBITDA aftar glving effect to Normalized Avbarna EBITDA, Mormallzed Owast EBITDA and Public Company Cosis. See Mon-GAAP Financlal Reconcillation on slide 42,

Monacle and AerSale believe 1hat these non-GAAP measures of financial resulls provide userd and cortain financial and business lrends relating 1o AerSale’s financial condilion and results of oparations.
AerSale's managemerd uses cerain of these non-GAAP measures fo compare AerSale’s performance wthd of prior periods for rend analyses and for budgeling and planring purposes.

A reconcillation of non-GAAP forward looking 1o their cor GAAF has nel been provided due to the lack of y ding the various itemz such as provision for income 1axes and depreciation and
‘amortization, which are expecied to have a material impact on these measwres and are out of AerSale and Monocle's coninod or cannol be reasenably predicted without unreasonable efforts. You should review AerSale's audited financial statements,
which are included in fhe proxy statementiprospectus 1o be delfvered fo Monocly's stockhalders, and nol refy on any single financial measure to evaluate AsrSale’s business. Olher companies may calculate Adjusted Revenue, Pro Forma Adjusted
Revenue, Adjusted EBITDA and Pro Forma Adjusied EBITDA differently. and therefore AerSale's Adjusied Revenue. Pro Forma Adjusted Revenue. Adjusted EBITDA, Pro Forma Adjusied EBITDA and ather non-GAAP measures may nol be direclly
comparable lo similarly led measures of olther companies.
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Introduction & Situation Overview




Presenters and Senior Leadership

Nicolas Finazzo

* More than 30 years of
experience in aircraft
leasing, finance,
maintenance, supply
chain services and
airline operations with an
extensive network of
industry relaionships

Co-Founded AerSale in
2008

Co-Founder and former
CEOQ of AeroTurbine,
Inc., before selling the
company in 2006 to
AerCap (NYSEAER)

itive
n &

Over 30 years of
experience in aircraft
engine sales, lkeasing
and MRO services

Co-Founded AerSale in
2008

Co-Founder and former
COO of AeraTurbine,
Inc., before seling the
company in 2006 to
AerCap (NYSE:AER)

Manager of Powerplant
and Warranty
Administration for Braniff
Airways

Director of Engine
Maintenance Sales for
Greenwich Air Services
(acquired by GE Engine
Senvices)

Martin Garmendia
Chief Financial Officer

20 years of relevant
industry experience in
accounting and finance

Joined AerSale in 2015
as Vice President of
Finance & Corporate
Controller

Previously served as
Senior Director of
Corporate Accounting
for Florida Power &
Light, the regulated
utility of NextEra Energy,
Ing (NYSENEE)

Formerly served as
Controlier during the IPO
of NextEra Energy
Partners, LP
{NYSE:NEP)

Eric Zahler

Chief Executive (

35 years of senior
leadership and
management experience

Board Member at
exactEarth Ltd.
(TSX:XCT), Maxar
Technology Inc.
(NYSE:MAXR) and
Sequa Corporation

Previously held
President & COO role at
Loral Space &
Communications
(NASDAQILORL)

Formerly was a Partner
at Fried, Frank, Harms,
Shriver & Jacobson

Sai Devabhaktuni
Chairman

25 years of investing
experience

Board Member at
Sequa Corporation

Previously was EVP &
Head of Corporate
Distressed Portfolio
Management at PIMCO

Former Managing
Principal at MHR. Fund
ManagementLLC

Previously served as
Member of the Event
Dnven Strategies Group
at Highbridge Capital
Management

Richard Townsend
Chief Finan

39 years of finance,

operating and strategy
experience

Managing Partner at
Rangeley Capital

Former EVP & CFO of
Loral Space &
Communications
(NASDAQ:LORL)

Previously served as
Corparate Controller &
Director of Strategy at
ITT Industries
(NYSEITT)

Formerly served as
Controller of EMEA
region at [BM
(NYSE:IBM)




Overview of Monocle Acquisition Corporation and Leonard Green & Pa

Monocle Acquisition Corporation

Background

Leonard Green & Partners

Background

Manocle Acquisition Corporation
("Monocle”) (NASDAQ:MNCL) completed
its IPO on February 11, 2019 for $172.5
million along with a private placement
raise of §7.2 million at $10.00 per unit

~100 years of collective
management experience

20-year working relationship
driving change and creating value

Business Combination Criteria

v Focus on Aerospace & Defense

v Market leader, high barriers to entry, and defensible market position
v Established management team

v Platform for significant growth opportunities

v EBITDA greater than $50 million

Operating, Board, and Related Investing Experience

Pctel Zeasviink  edoon MAXAR"

TEGHERHIL
LORAL

{1
DAL Gsarvex  SEQUA

SEQUA" ) B

LORAL  serumenve  LEAP
Richard
LORAL

Tovmsend

Ly rpe———

B

Sources Company websles.
1) Indicales companies and ufgamz'!!ms w-’!ae Monock: managemeant iz curently @ board membar
@ Rep

frive SPAC

Leonard Green & Partners ('LGP") is a
leading private equity firm founded in
1989 and headquartered in Los
Angeles, CA

Invested in 90+ companies
since inception

With $36B+ of capital raised
since inception

Tenants of Investment Strategy

v Market-leading companies
v Growth companies with multiple ways to win

v World-class management teams

Selected Current & Past Portfolio Companies
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Strong Alignment of Interests Between Monocle and Leonard Green & Partners

Dal Taco corntinad with Levy AcquisiSon Corp in 2015 MuliPlan announced combination with Churehil Cagital W Corp. in July 2020,




Jpdated Transaction Overview
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Valuation /
Consideration
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Transaction

= Monocle has entered into a revised definitive agreement to combine with AerSale, a leading integrated global
provider of aviation aftermarket solutions, currently owned by LGP and AerSale’s founders

= Post-closing public company will be a Delaware corporation, retain the AerSale name, and continue fo be listed
on the NASDAQ

= Transaction is expected to close in early Q4 2020

= Revised transaction will leave AerSale debt-free at closing with all transaction considerations coming in the form
of common stock and cash available from trust

= First $50 million of cash proceeds from trust will be distributed to AerSale's balance sheet — excess
proceeds from trust above $50 million will be distributed 60% to selling AerSale shareholders and 40% to
AerSale's balance sheet

= AerSale shareholders to be paid a cash consideration of ~876 million and issued ~$241 million of common
equity at close (~24.1 million shares), as well as contingent consideration based on post-closing stock price
performancet!

= Transaction contemplates a fully diluted enterprise value of ~$299 million at close, which implies a pro forma
enterprise valuation of ~5.5x based on 2021F Adjusted EBITDA of ~854 million{? %)

= Transaction will be funded by a combination of Monocle cash held in a trust account and Monocle common stock
issued to existing AerSale shareholders

= Anticipated to be debt-free at close with ~§128 million of cash on the balance sheet and $110 million of additional
liquidity available under the ABL

= Optimized capital structure and robust liquidity provides strong foundation to accelerate growth strategy

Liquidity

= Existing AerSale shareholders and AerSale Management will retain ~56% ownership at closing assuming no
redemptions by Monocle's existing public shareholderst#

= AerSale co-founders and senior management will own significant equily interests in pro forma Company

= Board of Directors anticipated to comprise 9 members (2 AerSale Co-Founders, 3 members appointed by
the Monocle management team, 4 members appointed by LGP)
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Transaction Highlights

Early Q4 2020

Expected Transaction Close

~$427Tmm
Equity Market Capitalization

~$299mm
Fully Diluted Enterprise Value

5.5x

Fully Diluted Enterprise Value /
2021F Adjusted EBITDAR (16

Debt-Free

at Close

$238mm
Total Liquidity Available at Close!?
~56%
Existing AerSale Shareholders &
Management Ownership at Close®
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Global Leader in Aviation Aftermarket Products and Services

_ R N I
Asset Management Solutions TechOps
Usm & Fllght EqulmeﬂtSaIes Engine & Aircraft Management Aircraft & Components MRO Engineered Solutions
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Key Financials (PF2019A)

Key Financials (PF2019A)
$238.5mm 3% $74.3mm 31.1% $86.4mm 27% $23.0mm 26.7%
in Revenue of PF Revenue in Gross Profit in Margin in Revenue of PF Revenue in Gross Profit in Margin
Integrated Offerings Provide Competitive Advantages
Market Intelligence & Proprietary Data Differentiated Regulatory Position Integrated Business Model Long-Term Customer Relationships
= Holistic insights into aviation aftermarket = “Unlimited” repair station licenses = Multiple avenues to extract value = Established customer relationships
= Data-driven investment decision-making = Ability to fast frack new FAA Wl yelgiRlc e shbos Brgmeris el Yeai
with 10+ years of transactional data approved capabilities = Fully integrated mid-technology = Key downstream supply /
flight equipment offerings demand perspectives
Total Company Performance Snapshot (!}
[l G Pro Forma Adjusted Revenue Pro Forma Adjusted EBITDA
Rovenue CAGR: 8% P L ——
oA 2T i TA-2001F AdLEBTZ
$280 §307 — $54 $60 $54
$42
“i - - . .
PF2017A PF2018A PF2019A 2020F 2021F PF2017A PF2018A PF2019A 2020F 2021F
Margin 13.0% 19.1% 18.5% 21.2% 17.6%

Soerce AerSake Managernant

Hede  Proforma adusted Sgures includ e run-rate conbibubion of recen! acqusions, public company cost assumpbons, CARES Act srtibufions and exclude impaiment charges:
1 Plegse refer o sbde 42 for @ reconciiafion of non-GAAP Fnindals messires




AerSale Investment Highlights

——

e

( 2 _:I Differentiated business model designed to maximize return on investment and sustain cash flow across cycles

.

10




Section ||

Business Overview & Growth Opportunities

AerAware




Two ‘Purpose Built' Segments Maximizing the Value of Mid-Technology Flig

Asset Management Solutions TechOps

USM & Flight Equipment Sales Engine & Aircraft Management Aircraft & Components MRO Engineered Solutions

m—— B - < JR—— -

= High demand aftermarket for mid- = Higher risk-adjusted returns = Matwing mic-technclogy aircraft fleet = High margin sclutions

technd ogy aircraft, engines, and USM _ driving rapid growdh in demand for o N _
parts = Lower cost of ownership advantage aftermarket MRO » Limited competition due to high level of
through extensive in-house MRO required technical and regulatory expertise
» Cost-efficient fleet acquisition seurcing capabilifies = Significant cost advantage from in-sourced .
aircrafiengine and USM part capabilities = Comply with new regulatory mandates

* Opportunistic early monefizing of portilio = Customized short-term lease

aircraft and engines deployments achieve premium lease = Storage of customer aircraft provides * Improves safety and/or dispatch reliability
; ; rates adjacent revenue streams from services
= ‘Onestop aircraft, engine, and USM and acquisiions
spare parts support options = Disassembly of aircraft and engines
provide low cost USM parts for resale, = Provides criical market inputs for modeling
and internal MRO cperations support demand, valualion and pricing
Selected Customers Selected Customers

AERGAP V== acana arunes] A DELTA PLATAM atiwork  AIRCASTLE Y A PRECSION  covcorr

v (Mry_ @ ) Srtnsat  Zadadc  vhaeco @ @

mNe mrﬁ_'fmg Amen’canﬂ.irlines\‘ Kf;ﬂ S — l rP ? LATAM ﬂ',?swiftair gk( UNITED @

JETRAN

WAMOS ¥}l yopern Logistis 47 RovalFlight )s‘ata RAniies @B”E’”E = RONI!EQ AmericanAirlines g

Sowrce: AerSde Management
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Commercial Passenger Traffic Has Troughed — Beginning to Rebound

Global RPKs are Expected to Slowly Recover After Hitting a Trough in April Global Aviation Capacity Expected to Rebound

800 14,000
.\—'— e
w 7 12,000
. 600 2
2 @ 10,000
= 500 4
e - S 8000
£ a0 = 2
o ~ =
« 2 = 6000
F 300 7 &
3 2 4000
200 / O
100 ¥ 2 2,000
0 0
Jan19  Apr-19  JuMB  Oct19  Jan-20  Apr20  Juk20  Oct20  Jan-21 015 2016 2017 2018 2019 2020 2021 2022 2023 2024
Source: IATA a5 of July 2020 Source IATA, IMF and NAVED Analysls as of July 2020
Parked Aircraft Since July 2000 Parked Aircraft Since December 2019
PE—————
18,000 18,000 1 parked Aireratt | 70%
\ Decreasing :
§ Sines April
15,000 15,000 [~ 1 peak 1| 0%
bm eV 5o
5 12,000 12,000 5
£ g \ 40% =
3 9000 < 9,000 £
b} (L]
3 : e
6,000 6,000 ®
20%
-
3,000 b 3,000 = 10%
0 ; 0
Jul-00 Jul-04 Jul-08 Ju-12 Jul-16 Jul-20 4 Dec-19 Jan20 Feb-20 Mar-20 Apr-20 May-20 Jun-20 Jul-20

Source: Cirium, Wall Streel Research Nole: Excludes 737 MAX. Data as of July 27, 2000 Stwroe Cirium, Wall Stres! Research Node: Excludes 737 MAX. Data a5 of July 27, 2020

AerSale is Well Positioned to Support the Global Aviation Recovery with Lower Cost Aftermarket Alternatives
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Increased Aircraft Retirements Generate Attractive Opportunities for A

Aircraft Retirements Expected to Increase in the Near-Term

10% 2020E Retirements:
9% 1,400
8%
%

. 6%

2 9%,

2

2 4%
%
e 2020E Deliver

IVENes:
1% 989
0%
1900 1904 1908 2002 2006 2010 2014 2018 202E

Source: Ascand, Wal Skeet research

Retirements Expected Across All Platforms — Offer Unprecedented Acquisition Pipeline for AerSale

e Relirements as a % of prior year's leet: 2020E = 5.0%  =—=Deliveries as a % of prior year's fieel: 2020E = 3.4%

Retirements

Focus Aircraft Platforms
$ZOB Opportunity

B00 "o <
= &58% "___-‘
500 "'-31&- ‘o
9, "“'-h
19% 3 3% C

("22%"‘

.

400

( 15% ._,( 19%‘} (34% 't"fs?e"
”‘ﬂ'-""

300

200

2020-2022E Relirements

€ 48% ) ..
100

Pk b
¢ 35%,(100%,( xﬂs,‘ 100% (.50% ’( 93% e

»“55’&9* jﬂé&&‘f«“@e@«“@@“«%@‘@“@“ﬁ@

Sourve: Ascend, Campany dala, Wall Siveet ressarch = 2020-2022E Refirements - €23 Refirements as % of Flest




AerSale is Purpose Built to Capitalize on Market Dislocation

= AerSale has the demonstrated ability to identify and acquire the right aircraft and engines to generate outsized returns in a recovering
market

— Other industry parficipants (i.e. pure-play MRO's, leasing organizations, and financial buyers) lack the infrastructure and expertise to efficiently capitalize on the
current market cycle

“First access” opportunity on aircraft stored at AerSale facilities
— Retirement of younger aircraft will spur growth in pent-up demand for USM parts previously only available from the OEM
— The addressable USM market is estimated to be over 54B+, and anticipated to experience significant growth as aircraft utilization normalizes

Capital-constrained mid-life aircraft operators are optimal buyers for Engineered Solutions that significantly reduces their cost of
regulatory compliance to keep their aircraft in service

Further upside amidst current market distress to acquire businesses that bring new capabilities and customers, but lack the
integrated business model to thrive in the current market dislocation

-

Fa b
e T (i
\ - s
Opportunity to: y _ Opportunityto: : Opportunity to:
Acquire Airline Assets During Downturn Monetize Dujing a Profitable Airline Environment Acquire Airline Assets During Downtum
o5 | 1 ‘ ‘ ——
ZS 50
£3 s
22 s(i0) Q NN\
3o \
£ & seo) \
=2 ) W
S 8 sw)
$(110)
2008 2009 2010 2011 202 2013 2014 2Mm5 2016 2017 2018A 2019A 2020E 2021E

Current Market Dislocation Presents Strong Expansion Opportunity for AerSale

Source: IATA a5 of Jume 2030 15




Strong Cargo Market Has Created Upside for AerSale

Daily International Cargo Capacity!!

Peak decline
{Mar 30 - Apr 6)

Thousand tonnes

120

100

&0

60

40 — S

» N

0

Feb-09 Feb-23 Mar-08 Mar-22 Apr-05 Apr-19 May-03 May-17 May-31 Jun-14 Jun-28

= Airline Freighter = Express Freighter w—Pagsenger Belly

Source: Seabury Consulting Capacity Tracking Nede: Direct capacily only, ANl Feighers and widkbody passenger Jrcraff only, Date measured in UTC $me

Increasing E-Commerce Sales'®

Juk12

Cargo Capacity Growth

vs. Last Year™

Airline .
Freighter L
Express
Freighter e

Passenger 73%)
Belly .

AerSale Revenue Contribution®

(§in bilions) R 132% FY 201

I

Government

anlll ¢

2021E

Sewrce: eMarketer (May 2020)

Go\rsmm ent

Customer Demand Expected To Remain Robust, Driven Further By Loss Of Passenger Aircraft Belly Capacity

(1) Comected for day-ofw:
(4) includes products or
(5) Revenue contritubion iderdffable to cuslomer usage Represents 77% and 67% of tolal revenue for M1 2020 and FY2019, respectively 16

wafors, smoothened for clanficabon (2) Fredghler airara (exduding those operated forintegrafors and ‘passenger Freighters”). (3) Represents data for week of July 1215, wi
orderad using the intermed, regardiess of $he method of payment or fuifiiment exclindes fravel and event ickeds, paymends such as Bill pay, fawes or money fransfers, food servios and drinking place sikes, gamblng and offs

is most recenfly released data




Significant Opportunity to Capitalize on Current Market Conditions

= As an attractive alternative to expensive “new” replacement parts, USM is well positioned to rapidly expand as
air ravel nommalizes

USM Ripe for Recovery
* Required inspections to bring thousands of mid-life aircraft | engines out of preservation for return to

service, is set to drive significant growth in USM consumptionin a recovering market

= Unprecedented buying window has opened, which wil foster high-margin leasing growth as increasing

; : number of aircraft return to service
Leasing Business

Positioned to Expand = “Green time” engines to be in high demand by Airlines as alternative lo expensive engine shop visit restorations

= Growing demand for lease engines amid required engine inspections, as stored aircraft relurn to service

* Record demand for aircraft storage has AerSale parking areas loaded to near capacity, with addtional parking
surface area currenfly under construction

MRO and Aircraft
Storage

* Record level captive audience for future aircraft activations, modifications, fransitions and acquisitions

= Increased e-commerce activity in combinalion with decreased ‘belly cargo' capacily from passenger fight reductions,
Growing Dedicated are driving current surge in demand for dedicated freighters and passenger-to-freighter conversion services

Freighter Market = AerSale in discussions with freighter operators, aircraft OEMs, and cargo door STC holders to increase AerSale's
aircraft conversion capacity in combination with integrated MRO support services

Ideal Conditions for = Most established mid-life aircraft participants over-extended amid a pre-COVID-19 overheated market

Expansion = Distressed competitivelandscape ideal for capturing assets, infrastructure and talent

= A diversified business model has enabled AerSde to weather the storm and remain cash flow positive every

Robust Financial month during the pandemic

Position
= Unleveraged balance sheet provides fremendous opportunity

17
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Select Near-Term Acquisition Opportunities

AerSale is Tooled to Address Counter-Cyclical Market

Near-Term Acquisition Opportunities

= AerSale has a proven history acquiring assets amidst broader market unceriainty

The Company's significant asset pipeline and proprietary tracking enables the
business to act opportunistically vs. reactively

During prior down cycles, AerSale strategically deployed substantial capital to acquire
assets at discounted levels while airlines experienced periods of uncertainty and
volatility during the Great Financial Crisis

This strategy minimized capital expenditures during market up cycles, enabling
AerSale to focus on profitably menetizing prior investments

Expected IRR on new bid opportunities will be substantially above historically sirong
returns

- Opportunity #1 Opportunity #2 Opportunity #3

Type! Up to 62 12 9

Quantity T37-800s 757-200s A330-300s
(PW2000 Engines)

Expexiod Sep 2020 Oct/ Nov 2020 Oct 2020

Bid Timing

Post GOVID-19, the Company has entered into over $300 million 10ls for

flight equipment
AerSale Asset Acquisition History(!
($in millions)
Heavy Deployment of Gapital Amid Downtumn Highly Disciplinedin Overheated Market
A A
o | 1 )
$131

201441

2010A 2011A 20124 2013A

20158 @ 2016A 2017A 2018A 2019A

AerSale Has a Highly Structured & Proven Process to Execute Amid Market Dislocation

(1) Asset acquisifon history defined as spend on assels
{3) Exchrdes asset acquinfons refated to Xira Aiways, a former AarSake subsidany.




Mid-Technology Flight Equipment Aircraft & Engine Platform Focus

Aircraft / Engine Life Cycle

A%fSﬁﬂe Focuses on Mid-Technology Sector

= Maintenance intensive, mid-life Flight Equipment aircraft &
engine platforms
— Largest and fastest growing group

New Technology (19% of Installed Base)

New technology aircraft eventually
displace maintenance intensive

mid-technology aircraft in major 1st
tier operator portfolios

.t

<10 Years

Mid-Technology (7

% of Installed Base)

Sunset Platforms

These aircraft are distributed across a
more populous audience of smaller
2nd tier operators (‘fragmentation”),
who rely heavily on out-sourced
MRO, USM and spares support

CRJ i%

Capitalizing on Maturing Mid-Technology Aircraft Aftermarket Poised for Rapid Expansion

Sowres ASCEND, AerSale Management

Mot Size of bubble indcales @2e of giobal inslafied base. Light bue shading indicales Aerfale’s focus.




Integrated Business Segments Identify Highest Demand and Markets

Business Segment Alternatives

Realizes the highest value of
mid-technology flight equipment
by ensuring each aircraft,
engine, and sub-component is
returned to service in its highest
profitability capacity:

= Qut-right refailsale
= Ready spare exchange

= Lease to generaterecurring
revenue

= Consume as aircraft, engine,
or module to support owned,
and third-party portfolio assets

= Lowers owned asset MRO

= Drives MRO margin

Maximizes Optimal Flight
Equipment Exit Opportunities

rSale Goodyear /

) Ae
Aireraft ) ) i Roswell (MRO)

Overhaul f

TechOps Asset Management Solutions
Monetizing
Business Unit

Aircraft Management

Cargo Conv.

Disassemble

Engine @)‘ -

» Engine Management

Utilize <
Internally <

'y

Aux Power < ]
it

- -U-Nrfmme"%):'

l Fail

Third-Party |l .

AerSale Component

Solutions

AerSale
AeroStructures

AerSale Landing
Gear Solutions

Avionics g

Nacelle »

Flight
Controls

Pneumatics —§—

Hydraulics .. -

Wheels

and Brakes 5E°
| Hull p%>:

Landing Gear J&q .

" Used Serviceable

Utilize 2 l
Internally |

" Material Sales

Used Serviceable
Material Sales

Sold to Customers Direct
from MRO Divisions

AerSale Goodyear

AerSale Landing Gear Solutions,
Rio Rancho

AerSale Roswell
AerSale Component Sdutions, Miami

Aircraft Composite Technologies,
Miami

Q2 Aviation, Memphis




Significant Market Opportunity for Proprietary Engineered Solutions *:

-

AeﬁrSafe‘"_. AerTrak" Aer; ware

Natural Vision

AerAware™

Fuel Tank Ignition Mitigation System to meet Advanced means to meet FAA mandated Enhanced Flight Vision System (EFVS)

FAA mandated Fuel Tank Flammability Automatic Dependent Surveillance Broadcast designed to improve aircraft operational
Reduction (FTFR) requirements QOut (ADS-B Out) requirements capability in inclement weather conditions
= FAA approvedfor B737CL, BT37NG, BT67, = FAA approvedfor B737CL, B737NG, B757, BT77 = Combines aircraft flight information and fight
. A319, A320, and A321 (B777 certification — jsymbd ogy, navigation guidance, and _resl-ume
Solution 3Q2020) = EASA approved for B737CL, B737NG, B757, imagery of the external scene tothe pilot ona
Overview B777 (in process) head-wearable display

= EASA approved for BT37TNG <
40-80%less costly than OEM sciution with il arrov s expected o BCAy U3 A1 and

* 4060%less costy than OEM solution with comparablefsuperior capabilities focl Iyiealy 2021

comparable/superior capabilities = 25-35%Iess costy than OEM sol ution with
comparable/superior capabilities

Market

Oppotnity 5,000+ 4,000+ 16,000+
B e

$10B
Total Market Opportunity

Potential Future Engineered Solutions Opportunities: Health / Safety, In-Flight Entertainment, SATCOM, and Connectivity

Lafwe of | §-year progechons: 21

Nole: Marked cpportunily figures are
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Nose-to-Tail MRO Facilities Augment Inter-Business Unit Performance a

Comprehensive MRO Capabilities Reduce Cost of Parts for Internal Utilization,

Providing Profitable End User Revenue Stream

services

AerSale Component Solutions provides cost effective MRO services
spanning all major aircraft systems

AerSale AeroStructures provides expert MRO services for nacelles and
flight controls from its facilities in Miami and Memphis

= Goodyear & Roswell aircraft disassembly operations generate engines and
USM feedstock for sales, leasing and MRO support

AerSale Landing Gear Solutions provides comprehensive landing gear MRO

(]

—— Ay

e

MRO Service Offerings

Select Capabilities

Systems Components

Ky

Technical and Specialized
Aircraft Component Repair
Including Landing Gear,
Hydraulic, Electromecharical,
and Wheels and Brakes

v Overhaul, Modification,

and Repair of Aifframe
Structural Components

+ Whole aircraft structural

Modifications, Interior
Reconfiguration, Passenger-
to- Freighter Conversion

Goodyear, AZ Rio Rancho, NM Roswell, NM Miami, FL Memphis, TN
T Aircraft & Engine MRO AerSale Landing Gear | Warehouse & Distribution |  Aircraft & Engine MRO Component MRO Component MRO {Aircraft Component MRO
ype Operations Center Solutions Center Operations Center [Avborne) Composite Technologies) (Q2)
Leased / Owned Leased Leased Leased Leased Leased Leased Leased
[Sq. Ft. 250,000 100,000 255,000 135,000 112,000 31,000 150,000
bt of Employees 130 i 58 37 3 22

Source AerSale Managemen!




Fully Integrated Mid-Technology Flight Equipment Offerings

Asset Management Solutions

Customers

alIegTant Airlines ASIANA ARLINES T

\ Aircraft Stﬂ[ﬁge & DlSmanﬂlng
Al 4 Airi FRONTIER airwisconsin unitec @ |
Ai ft & Engi A isiti Ierican Alrlines g AMSLESES n L

ADELTA FedEx. sziatam @@

Aircraft Transition Checks
Lessors & Lessees

AERCAP w a_i_rwo'k ACSW i
B == L. BBIM

Aircraft Heavy Maintenance
Aircraft & Engine Management

MROs & OEMs | =
adse ( ! Cargo Conversions
KL s fth: chn @TU .

pooeme @ A HEISON

Component MRO

/ Parts Brokers T
Aeolus
Engine Services

USM Sales

Engineered Solutions
JETRAMN SourceOne

55% of Top 100 Customers Generated Multi-Business Unit Sales (FY 2019)
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= Highly qualified executive leadership team with an average of 25 years of relevant industry experience, through multiple industry cycles, and wide-ranging
business conditions

= Deep industry relationships through years of business fransactions spanning major airlines, OEMs, MRO service providers, leasing, financiers and trading organizations

= Senior management brings together the necessary expertise, infrastructure and resources to expertly execute on a broad range of aviation aftermarket
opportunities

Functional Areas (")

Nicolas Finazzo i Robert Nichols |
|5 Co-Founder, Chairman, Co-Founder, Executive Vice Chairman : . "
CEO & President I & President Martin Garmendia
TechOps I Assef Management Solutions | Chief Financial Officer
i 30 Yrs Experience \ i 25 Yrs Experience 1 & Treasurer

20 Y'rs Experience

]

! Vanessa
- Machado
! S VP

! Hurnan Resources
I

1

1

]

20 Yrs Experience

Craig Wright

i
—— ! ;
Basil Barimo | Division St Boris Streun
I

! Division President y ; s VP
| MRO Services G bl g Technical Services
[ 30 Yrs Experience ge 30 Yrs Experience

| 20Yrs Experience

1
i Enrique Pizzi
i

Chief Information
I I Officer
-, ' Iso Nezaj } Gary Jones 28 Y'rs Experience
| CTO & Division President L P e I
Egg'fr:"&sd Sﬁ"":‘ms | Engine Materials i Ron Wolf
peliehoe i 37 Yrs Experience & VP

30 Yrs Experience

: Quality
i

(1) Funchional antas report drectly fo Ghaimnan and CEQ. 24
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Aviation Aftermarket
Trough Poised to Rebound

+  Unprecedented opportunity to acquire aircraft / feedstock
at discounted values amid wave of aircraft retirements

+  Massive grounding of global fieets to drive significant
surge in MRO demand as aircraft are recertified for
return to service

O

Development & Innovation
of New Engineered
Solutions Offerings

+  Rapidy increasing demand for significant savings on
alternative products and services needed to enhance
aircraft performance

+  High-margin proprietary repairs, modifications, and
aircraft system installations that are dfficult o replicate

Development of New
High-Margin MRO
Capabilities
+  Global MRO market will continue to grow — >3% CAGR
expected through 2024

+ Rapidy expanding demand for landing gear MRO
capacity

+ Facilities and expertise in place to profitably scale
AerSde's MRO capabilities

1
I
1

P —

Expanded Sales to
U.S. Government
Agencies

+ Stable and increasing DoD O&M budget — ~5% CAGR
from FY2016 to FY2020

+ Defense sector in early stage of oulsourced solutions for
aging aircraft platiorms

+  AerSale has successfully executed on numerous
governmentd agency awards

Geographic Expansion
of MRO Services

+ Initial focus is Asia Pacific Region, the largest and
fastest growing aviation market region

+ Developing partnerships with regional MRO providers fo
fasl-track locd capabiliies

+ Creates a regional platform for USM distribution,
Engineered Solufions sales and other services

= Strengthens AerSale's brand and creates blueprint for
olher regions (e.g. Middle East and LatAm)

|
0 &
Scalable Platform
With Proven and Accretive
M&A Strategy

+  Well-positioned for future acquisitions within highly
fragmented aviation aftermarket industry

+ Focus on expandng core capabiities & solutions,
expansion into adjacent categories, and penetrating new
customers & markets

+ Long track record of successful integration

Source: Ofiver Wyman 2018-2028 Giobal Fleet MRO Marke! Foracad, Dapartnent of Defense Office of e Complroler,

AvrSak Managerment
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Financial Detail & Transaction Summary
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AerSale Monetization Strategy

Wg(:jl;:::el Sale and Lease of Aircraft and Engines

m Whole Asset Disassembly
Whole Asset Post.leass disassembly for Whole Engines | Airframe USM
Lease to

usm
Feedstock Post-ease disassembly for Engines USH

Asset Management
Solutions

A% oy

= Pneumalics

= Storage of aircraft = Nacelles z HNI'BI.I”CS
= Passenger lo freighter conversions = Flight Controls e cenr
= C8D Checks = Avionics g

= Hul

Component MRO

AerSafe Lowers Cost of Regulatory Compliance

AerTrak New Technologies for Mid-Life Aircraft Retrofit

AerAware Introducing Unprecedented Operational Efficiency

Revenue by Type

Engineered Solutions Revenue Model: # of Kits * Price per Kit

[ service Revenues Product Revenues

Integrated Business Model Provides Opportunities for Cross Selling

27
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AerSale Historical and Projected Financial Performance

Pro Forma Adjusted Revenue
(5 in mitlians)

"TA- oACASR AT

ﬁ . . i

PF2017A PF2018A PF2019A
Pro Forma Adjusted EBITDA
{8 in miltions)

$135

PF2017TA PF2018A PF2019A 2020F 2021F 2022F 2023F 2024F
% Adj. 13.0% 19.1% 18.5% 21.2% 17.6% 23.3% 23.8% 23.9%
EBITDA
Margin

Soorce AerSabe Managennent
Nole  Pro forma adusfed fgures incisde e rinvate contribulion of recent soguisifions and public company cost fons, CARES Adt b and exchide impanmend chages
Financial forecas! encludes fhe impact of MAA. Due to rounding, numbers preserted may ol add up predisely to the fofals ind cated 28
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Performance Summary of AerSale Historical Feedstock Purchases

Since Inception AerSale has purchased >$1.2 Billion in feedstock |

Significant Feedstock Purchases (>$7M);

= Proprietary database, deep Represents 90% of Total Procurements
technical knowledge, and 100.0% - * ¢ S0
market intelligence provide
comprehensive assessment
and prioritization from 80.0% - *
procurement to *
monetization Py
_ s i ® o
s £ ¢
= Systemic inspection and &
valuation data are further cp— ¢
verified and refined to * »
Pmduce predictive modeling Ps Life to Date IRR on all Procurements: 23.3%
E&:ﬁetr;ux?z;uoa%‘ron wm ) e 0. .
L 2 L 4
process L . . ®
%
- - : - ; %
$ L 4
(20.0%) -

$0 $10 $20 $30 $40 §50 $60 $70 $80 $90 $100
Invested Capital for Each Procurement (SM)

Note: Analysis per Management analysis, IR is urnsudited and inchades refurbishment costs  Graphical data reflacts thidy-two individual agsef purchases. Dala Paints with visues exceading IRR or invested Cagitl for Each Procurement ploffed #f masdmum value
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Situation Overview | Number of Customer
Aircraft

AerSale acquired 19 Boeing CF6-80C2 powered 747-400 aircraft from a major Asian operator

downsizing its fleet following the last recession of 2008/2009, for ~ $214M (paid over two years) g &
Utilized integrated capabilities across business units to extract highest value s 4| " =

o
Engineered Solutions to madify aircraft seating for requlatory compliance &¥; EVERGREEN '@'

Developed FAA certification (STC) for customer interior reconfigurations

Business Integration - Case Study: B747 Fleet Purchase

Utilized TechOps MRO capabilities to provide on-going engine, APU, and landing gear support P,
programs 6 ASIANA nIRLINESq &/ anamanTa

Utilized Asset Management capabilities to deploy assets in optimal markets (Leased) -;‘6\ evorcer e WAMOS

— Aircraft Sales & Leasing in Passenger and Cargo configurations
— Engine Sales & Leasing in Passenger and Cargo markets
— Used Serviceable Material (USM) Sales and Exchanges 9

Investment Cash Flow Profile (SM) |
Modeled Revenue: $381M . |=—————] Actual + Proj. Revenue: $486M .

$150

$100 42 Engines Disassembled
§50

50
(550)

= Disassembled to support
(Disassembled) USM part sales

Engines in Active Lease Poal

(5100)
(5150)

T-0 Year 1 Year 2 Year3 Year 4 Year5 Year 6 Year 7 Year8 Year 9 Boeing 747-400 CF6-80C2
Net Cash Flow = Cumulative Net Cash Flow

AerSale’s Full Suite of Capabilities Drive Outsized Returns by Realizing Higher Value for Aircraft and their Sub-Components




ql a!-i_
L ||

Asset Alternative Applications - Case Study: A300 Fleet Purchase ‘\
The Airbus A300 and A310 aircraft market was rapidly entering its sunset phase o .

AerSale acquired a fleet of eight CF6-80C2A-powered Airbus A300/A310 aircraft and four additional = Sold Whole Asset fo
spare engines from an international passenger airline, for ~ $12.6M (paid over two years) 1 undisclosed customer in
(Sold) MNovember 2018

AerSale utilized its TechOps Engineering group to develop custom engine medification work scopes
to convert these low-demand Airbus engines, to high-demand CF6-80C2 Boeing compatible variants
for cargo and passenger aircraft

= Conversion costs were significantly lowered by utilization of AerSale USM in engine conversions = $3.8mm of parts sold to-
7 date, with additional
= AerSale leveraged the added scale in CF6-80C2 engine support to drive increased interest and (Disassembled) pending airframe in
relationships among the major cargo integrators process of disassembly
for USM part sales

AerSale subsequently leveraged its newly expanded engine client relationships to introduce airframe

and engine USM sales support to these same customers ]
' Engines Sold as Whole Asset

Investment Cash Flow Profile ($M)

Modeled Revenue: $30M =" Actual + Proj. Revenue: $57M | Engines in Active Lease Pool
= 15 Engines Disassembled
$20
$15

$10 Engine Lease Customers

; i
50 AAo G ; Sata

(55) ROVAL_JORDANIAN

(510) Alr
T-0 Year 1 Year 2 Year 3 S/
ear ear ear MN 0_3“‘ /.? transat

Net Cash Flow s Cymulative Net Cash Flow

AerSale’s Deep Knowledge of Inter-Fleet Dynamics Realized Higher Value for Engines




Post-Covid Investment Opportunity: Boeing 757 Fleet Acquisition

Cash Flows Expected As Early As Fourth Quarter 2020 > Will Augment 2021 Visibility and Accelerate 2020/2021 Plan

Transaction:

= |n September 2020 AerSale contracted to acquire 24 Boeing 757-200 aircraft equipped with Rolls-Royce RB 211-535 engines, and 16 spare engines

— Significant advantages of an-site delivery of all aircraft and engines at AerSale’s Roswell, NM. based aircraft MRO facility
— Avoidance of relocation expenses to move aircraft to AerSale facilities (Estimated savings of $100+k per aircraft)

— Provides immediate access for equipment inspection, refurbishment, modification, and sales presentation

Rationale:

= AerSale management shares a long history of successful high-yield fleet acquisifions in past recessionary markets

= AerSale has exceptional technical expertise, MRO capabilities and market sawvy on B757 aircraft and Rolls-Royce RB211-535 engines

= Rolls-Royce powered Boeing 757s rank among the most preferred cargo conversion aircraft due to: Low capital cost, Large payload, and Long range
= Post-Covid spike in e-commerce driving strong freighter demand, and expected to remain healthy over next few years

= High level of interest from large-scale cargo operators to purchase up to all aircraft for conversion fo freighter service

= Sirong demand for RB211-535 spare engines for purchase andlor lease, o avoid or defer expensive engine shop visits (circa $6 million to overhaul)

Monetizing Alternatives:

= Holistic transaction valuation in consideration of all business unit monetizing alternatives to identify “highest and best use” of assets
= ‘Sell'vs. lease’ placement, with collection of follow on post-lease USM cash flows’ alternatives considered for all aircraft and engines
= Utilization of extensive historical and real-time demand and pricing data, with enhanced accuracy through actual return-to-service and scrappage inputs

= Cross-selling opportunities to ‘bundle’; Cargo conversion MRO, USM sales, Compenent MRO, and Engineered Solution upgrade (e.g. AerTrak/AerSafe)

Attractive Economics - Investment Payback in Less Than a Year
32
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PF2019A - 2021F Adjusted EBITDA Bridge

PF2019A - 2021F Adjusted EBITDA Bridge

(8 in millions)
§60.2
- ($15.4)
2 $127
56.8 -
(526.8)
PF2019A  Aircraft and Engine UsM TechOps SGEA and Other H020F Aircrat and Engine usm TechOps SG&A and Other 2021F
Adj. EBITDA Management Gross Profit Gross Profit Ad. BBITDA Management Gross Profit Gross Profit Adj. EBITDA
Adj. Gross Proft Gross Profit

EBITDA
Margin

Commentary

2020F Adjusted EBITDA Bridge

2021F Adjusted EBITDA Bridge

Aircraft and Engine Management Due to COVID-19, utilization significanty decreased indine with dropin -~ Reduction of three B747-400s reaching the end of theirlease lives and
Gross Profit global air travel payment for return conditions receivedin 2020 that will not reoccur

USM Gross Profit Driven by decrease in demand for parts due to decline in aircraft Expected increase in refirement will provide feedstock opportunities for
operations USM material. Improved sales with flight demand rebound
TechOps Gross Profit Increase driven by increase in demand for storage and preservationof  Improved confributions for MRO due to full year of storage activity and
P8 aro¢ flight equipment due to COVID-19 deployment of new capabilities for component shops
SG&A and Other Increase driven by benefit of Air Carrier protection program under the Decline due to confribution from US CARES Act not expected in 2021
US CARES Act ($12.7 million) and reduction in headcount and increase in overhead costs to support increase in revenue

Sowrce AerSate Managernent
Note:  Pro forma adfusted Fguras inclide the runvate contribufon of recent soguisifons, public company cost assumplions, CARES Adt confibudons and exclade impaiment charges.
Due toroundng, numbers presended may nol add up precisely o the tofal indicated, 33




Projected Liquidity to Support Attractive Growth Opportunities

Total Liquidity Available for Feedstock, Acquisitions & Other
(8 in millians)

{$ in millions)

Pro Forma Adjusted EBITDA $42 $54 $101 $122 $135
(-) CapEx (3 &) (3) (3) 3
(-) Change in Net Working Capital 37 (31) 11 3% 60
loporatng Free Cash Flow® 76 $20 108 $155 sto1 |
T Cash& ABLFacily | TTTmmmmmmmTeTT e - T sof 545
Total Liquidity Available for Feedstock, Acquisitions & Other §262 $282 $391 $545 $737

Acute Focus on the Most Prudent Deployment of Capital. AerSale’s Business Model Has the Flexibility to Pursue Opportunities
to Acquire Aircraft & Engine Feedstock and Accretive M&A

Sewrcd: AerSale Managernent

Nofer  Pro forma adusted Sgures Include fhe runorate confritudon of recent acquisifions, publc company cost
add wp pred

{1 Operating Cash Flow defived 25 Pro Forma Adusied ERITOA Jess capifal expenditures and change in el working capital befane acquisiton of aircralt and engines: ()

2 Asgsumes no redemplons by Monocke's exsfng public sharehoklars and $110 milion of undrawn capealy under the ABL 34

dons, CARES Act confribufions and exchude impal | chirges. Anandal forecast excludes the impacd of MAA Due b rounding, numbers presented may nod




Monocle and AerSale Joining Forces to Accelerate Growth and Pro

Shareholder Value Creation

Pre-Transaction

Near f Medium - Term Plan

| Revenue: $1bn+ |
b\dj EBITDA: 3250mrn-ﬂ

]

|  2020F Financials:
1Adj. Revenue: $197mm
| Adj. EBITDA: $42mm

I -

Status Quo Margin Expansion Organic Growth  Accretive Acquisitions  Multiple Expansion AerSale

= Increasing coniribution of MRO solutions = Accelerating availability of feedstock = Adjacent cpportunifies across different business lines
. IRoIIoutl of hig herﬁmarlgm Engineered Solutions * White space & new service offerings — PMA, STCs
= Improving operating leverage i : . _
= Pursuing facility consolidation Increased cross-selling opportunities Component MROI
= |mproved inventory turns and operational = Defense and government penetration = Engineered Solutions

efficiencies = Expanded MRO capabilities = Defense / government
= Process optimization (.g. shared services, = hi :

technology invesiment) Googrephic-apension

Mol Pro forma adusted figures include the runrate contritulion of recent scpuisors, publc company codt assumplions, CARES Ad contibuions and exciude imparmend charges
35




TEV /2021F Adj. EBITDA

~100% wvalue uplift should AerSale's TEV/
14.5x 2021F Adj. EBITDA multiple rerate to the
median of the peer group

Median11.3x"

____________________________________________________________ @

7.6x

5.5x

S

llustrative

@TU KAMAN Asmromics %03 STEngineering  MOOG Boucommun 7 AAR

i\
WOODWARD

Initial Valuation Relative to Public Aerospace Peers Represents an Aftractive Investment Opportunity at a Compelling Valuation

Source: Wall Steel research, Company fings, Capital 10, Bioomberg and' AerSake Managament
Nole: Markel dita a5 of Seplamber 3. 2020

{1
2

Asmmes no debl quistanding at clase, ~§75 milfon of cash fo AerSale’s balance sheel and exising AerSale cash balance #f close of ~§52 milor. Assumes a $10 00 iuskaive share price. Adusted EBITOW includes public company cost assumplons.
Madian and Mean exciude AerSale mulfiple 36




le Will Be Debt-Free at Transaction Close

Net Debt / 2020F Adj. EBITDA

5.2x

............................................................................................ Mean 26X’

i i T E S PP
I—l—l . r ----- I
! [
I R
I ~" 1
Astromics ~ DbDucommun MOOG 2 AAR wa“m“ % ST Engineering KAMAN r | : Aglple :
! [

Optimized Capital Structure and Strong Liquidity Provides Strong Foundation to Accelerate Growth Strategy

Sowrve Wall Stree! research, Company fiings, Capital 1, Bloomnberg and AerSake Managamen!.

Nole: Market dita a5 of Seplamber 3. 2020

{1 Aszumes no debl outstanding at close.

(2} Median and Mean exclude AerSale mulfple 37




onal Benchmarking

2018A - 2021F Revenue Growth CAGR
5.2% :. [ ——

1

! " (08%) -
. | @7
l '
l '
l l
1 ]
1 1
l l
l '
: L (13.6%)

o m

3 8T Enginocring “mm : A@e ‘I ﬂ AAR B bucommun Mooo wo o}u&\:nn © @q"” w
2021F EBITDA Margin
18.4% :- 6% | 17.4%

L]
Median13.3%

7.4% 6.5%
@W o S KAMAN" B)ducommun £3 8T Engineoring MOOS Asronics ZAAR

- - ol

Sowrve Wall Stee! research, Company fings, Capital 10, Bloonberg and AerSake Managament.

Nole:  Marke! dada as of Saplember 3, 2020

1) Pro forma adjusted figures include the runrate condibufion of recent scquisiions, public company cast fons, CARES Act ibutions: and excluda impaiment charges
(2} Proforma for sake of distribufon segmend o Liffgiohn

(3 Medan exciides AerSale mubiple 38




Compelling Valuation Relative to Peers

Enterprise Value / 2020F EBITDA Multiple

AerSale Multiple at Various Prices 12.3x

8.2x
mx .

1
$10.00 $11.00 $12.00"

9.4x

(2)
Peer Median

Enterprise Value / 2021F EBITDA Multiple

AerSale Multiple at Various Prices
7.3x
6.3x
! .
$10.00 $11.00 $1200 " Peer Median"’

Source: Wall Stee! research, Company fings, Capilal 10, Siommberg and' AerSake Managaman!

Node:  Market dita a5 of Seplamber 3. 2020

{1 Asgurnes Treasury Stock Method for 17 368 milfon in-the-money pubic and privale placement wamants oulslanding, exarasable & $11.50 per share
& Please refer o shde 36 for st of public peers. 39




Transaction Capitalization and Ownership

Illustrative Sources and Uses

(% ire milions, except per share dafa)

Pro Forma Valuation

llustrative Monocle Share Price $10.00
Sources Pro Forma Shares Outstanding 8 427
Cash Held in Monocle Trust Account'” $1770  Implied Equity Value $427 1
New Equity Issued to Existing AerSale Shareholders 2409 Pro Forma Net Debt® (128.0)
Cash on AerSale Balance Sheet” 522 Total Enterprise Value $299.1
Total lllustrative Sources $470.2 2020F 2021F
PF Enterprise Value / FF Adjusted EBITDA Fiks d 5.5%
= PF Net Debt / PF Adjusted EBITDA NM NM
Cash Consideration to Existing AerSale Shareholders'” §76.2
llustrative Pro Forma Summary of Ownership Post-Close!!l"
New Equity Issued to Existing AerSale Shareholders 2409
Shares %
Estimated Transaction Fees & Expenses 250
o Exisling AerSale Shareholders” 241 56.4%
Cash to AerSale Bal Sheet at Closi 128.0
Bl et o A Monocle Public Shareholders 173 40.4%
Tokl Ik sfalive Lkes Vil Monocle Sponsor Shareholders™ 1.4 3.2%
Total Liquidity Available at Close $2380| Total a7 100.0%
Nede:  The sources and uses of fundy mmbwmwbwadwngsfmewandwﬂ«:‘w Compary's curmard plaes and chaty wnancing far the busi iration. Pro forma adfusled figunes inclade B run-rabe contibution of recand sdions, publi cost
pliong, CARES Act charges. Dow Jo rounding, rumbars pf«wd«d may ndadd up precisely w»uwumu
{1} Cashhaldin Momocte trust acoount as of Sepdember 30 X020 Assumes no doldess. Achusl resulls i busingss inali yy it
{2)  AerSals existing cash batance as of Seplamber 30, 2000
(3 Assumas the fist $50 milfon of proceads from tnust acoount are used o pay isibuted fo A s Excess procesds from fnust above $50 milicn ars then 5ol 60% t Saling AerSal and 40% b AerSate’s batance sheet
() Assumes tobal iguidly availsbla o ciose inchudes ~§76 millanof cash b AerSalk’ of~§52 m.l’o'l and §110 milion of urshan capaciy undss ths ABL at ciose
{8)  Proforma share courd includes 17 250 milion public shares, O:rsmmmhpnmmowdsbwaﬂsf:mlmnMquhbundemmnsmandﬂwr i Eruod d AarSale edsting shandols
{B)  Assumes o debl culstanding ot clage, =576 million of cash to A - §~§52 milion
{7} Excluoy 7 mmmm fox doymm.mmarm:aandas?o at§1500. E igrations o AerSale suasting f 1623 million shares of §13 50 and 1 823 milion shares sl $1500. Exclaches 17 250 milion public

warmants cufstanding, avsrcizabls of §11 &‘persm Excludze{. 718 milion p

{8)  Includes 24091 millon shares fsued o A

(%) Incluges 0718 miffon Monocks privete placemant shares snd (847 milion Monock founder shares.




Section IV

Appendix
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Non-GAAP Consolidated Financial Reconciliation

FY Ending December 31st, Commentary
($in mitions) 2018A 2019A

) Reflects discontinued operations of charter airine business sod in 2018

faianino; Not iy E 9 Includes pre-acquistion Avborne historical revenue s if acquired in Jan
Y Aerline Divestiture Adjustment (53.7) 2018 (acquired Nov 2018)
Adjusted Revenue $237.0 $304.2 e Includes pre-acquisition Qwest historical revenue as if acquired in Jan
@ Nommalized Full-Year Avborne Revenue 1586 205 {equeediiia 2019)
e Nomnalized Full-Year Qwest Revenue 190 108 9 ?ﬂﬁ;:’:::x%gw historical reverue as if acquired in Jan
J thcrasll:es} Ful-lear ACT Feve e 23 L @ Refiects the results of Giscontinued operations due to the deconsolidetion

Pro Forma Adjusted Revenue 3. 8 of AerLine, a varisble interest entity consolidated with AerSale from
January 1, 2018 to August 31, 2018

Reported Net Income / {Loss) $48.0 $15.5 G Reflects (i) the capitalized heavy maintenance cost wiitten-off by AerLine
as part of the sale of the related asset fieet, recorded in discontinued

Add-backs: operations, equal to $3.2 million, and (i) the margin generated from the
Interest Expense / (Income) 524 $3.0 m?r;&:::ﬁ:;r?:u?::ﬂ sk that Nerels previotslylesead o
Depreciation and Amortization 2038 30.1 ' '

Reflects management fee paid to LGP for consulting and general
Income Tax Expense / (Benefi) (3:2) 42 management, transactional { financial advisory senvices
© Tota Income from Discantinued Operatons 2.3 = © Reficts aciusiment rfated o successful Higaton against an ine

e AerLine Divestture Adjusiment (48) - o Reflects collections of rents not recogrized due to callection risk, which

@ Management Fees 06 06 are relzted to periods not being presented

@ Legal Settiement (3.0) < @) Refiects adjustment related to one-time invertory impaiment charge

: : i ed

o Out-Of-Period Leasing Revenue (1.6) - o

o linventory Adjuskment ~ = 9 m adjustment related to one-time equipment impairment charge

0 Equipment Impaiment - - o Reflects items iderfified as non-recurring or non-operating in nature and

o One-Time Adjustments and Non-Recuring ltems 09 36 lizafion of redundant andfor outlier activities including out-of period

leasis R isitio 3 dized isal 3

Adjusted EBITDA 5478 $56.9 o s el S A

W Nomnalized Full-Year Avborne EBITDA 14 - @ Includes pre-acquisiion Avborne historical adjusted EBITDA s i
@ nomalized Ful-Year Qwest EBITDA 42 23 soquired in Jan 2018 (acquired Nov 2018)
@ Nomalized Full-Year ACT EBITDA 32 38 () Includes pre-acqisition Qwest istoical adjusted EBITDA as if acquired
. inJan 2018 ired 2019
@ Putiic Campany Costs 28) (28) kel -
Pro Forma Adjusted EBITDA $535 $60.2 Tﬂﬁfﬁ:&:ﬂ’ﬂ go}'"""”“" Btypuated EBITOA 26 acquired 0

0 Reflects estmated public company related expenses

Source AerSake Managemant
Mete: Due o rovnding, rumbars presented may nof dd up precisely to the lotals indcated
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Non-GAAP Consolidated Financial Reconciliation (Cont.)

(5 in milfons) Q1 20194 Q220194  YTD Q2 20194 Q1 20204 Q220204  YTD Q220207 Commentary
G AerLine Divestiture Adjustment o = = i = 2 9 Includes pre-acquisition Avberne historical revenue as if acquired in Jan
Adjusted Revenue §52.2 $63.0 $1152 §55.9 456 $1025 2018 (acquired Nov 2018)
@ Nomalized Full-Year Avbome Revenue _ - - ~ - - e Includes pr?—acqu'siﬁon Qwest historica revenue as if acquired in Jan
2018 (scquired May 2019)
 romalized Full Year Qwest Revenue 48 60 108 = 2 -— o o
Includes pre-acquisiion ACT historical revenue as if acquired in Jan
@ nomaiized FulkYear ACT Revenue 25 30 54 = = . 2018 (acquired Jan 2020)

5466 $102.5 e Reflects the results of dscontinued operations due to the deconsolidation
of AerLine, a varisble interest enfity consolidated with AerSale from
January 1. 2018 to August 31, 2018

Pro Forma Adjusted Revenue

Reported Met Income I (Loss) y $0. 5 $0.5 (87.4) (56.9)
(@ Reflects (i) the cepitalized heavy maintenance cost witten-off by AeLine
Add-backs: as part of the sale of the related asset fieet, recorded in discontinued
operations, equal to $3.2 million, and (i) the margin generated from the
Interest Expense / {Income) 50.4 508 §1.2 $0.5 $05 $1.0 sale of the majorty of the asset fiet that AerSale previously leased fo
Depreciation and Amortzation 66 6.9 135 19 6.7 146 Aerline, equal to $1.6 million
Income Tax Expense  (Benaft) 0.4 (0.0) 0.4 0.3 X)) (200 (©) Reflects management fee paid to LGP for censuifing and general

management, fransactional f financial advisory services
9 Reflects adjusiment related to successful litigation against an airline
o Reflects collections of rents not recogrized due to callection risk, which

G Total Income from Discontinued Operations = - - = = -
G AerLine Divestiture Adjustment - - - - ] =

@ Management Fees 0.1 01 03 - = = are related to periods not being preserted
0 Legal Settlement = = = = = = o Reflects adj t retated to one-time i y impairment charge
o Qut-Of-Period Leasing Revenue - - - - - - incured
@ inertony Adusiment . . . B i e O m adjusiment related to ene-time equipment impaiment charge
0 e pasmant = = = = =l = o Reflects items identified as non-recurring or non-operating in nature and
(D 0ne-Time Agjustments and Non-Recuring ltems 03 04 07 lizalion of redundant andior oulier activities including out-of period
leasing revenue, acquisition expense, normalized appraisal expense,
Adjusted EBITDA $9.2 584 $176 transaction expense and others
(1)) Nommaiized Fuil-Year Avbome EBITDA Z - - - - = (@ includes pre-acaquisition Avberne historical adiusted EBITDA as i
m Nonalized Full-Year Gwest EBITDA 1.0 13 23 < = = acquired in Jan 2018 (acquired Nov 2018)
Include: asition Qwest historical adjusted EBITDA as if acquired
® tomalized FulkYear ACT EBITDA 09 13 22 - - . 0 in Jan 2019 (acired Moy 2010) i Ele o
@ pusic cemparycoss 0.9 09 (14 07) 1) (14 @) Inclues pre-acquisiion ACT historcel adjusted EBITDA as if aoquired in

Jan 2018 {acquired Jan 2020)
0 Reflects estmated public company related expenses

Pro Forma Adjusted EBITDA

Source: AerSake Managemant

Nole: Due o rovnding. rembers presented may nof add up predsely fo the iotals indeated infumabion provided & ¥TD Ending June 30%, 2020is
prafninary and subjac! o review and ravigion. 20 2020 Raported (ncoma inciudes =~ §5.35 milicn banafit from 2 grant recaived under the Air
Carrier Frotechon Program of e US CARES Al A3
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Disciplined Acquisition of Targeted Flight Equipment Feedstock

AerSale’s Formal Feedstock Procurement Process Efficiently Manages Capital

AerSale assimilates proprietary real-time and historical data from its

specialized sales, leasing, air field storage, USM, and MRO business
units, including market supply, demand, pricing and return-to-service Rolling 500 - 600 Aircraft and Engines Tracked
MRO cost

Comprehensive inter-business unit inspection and valuation data are
further verified and refined to produce predictive modeling inputs
through proprietary valuation process

Weekly Feedstock Procurement

Validated modeling inputs are subsequently processed by the Company’s Review Meeting
established financial planning & analysis methodologies to confirm
investment decisions

Ultimate investment decision based on profitability of optimized
monetizing alternatives Final Review

—~——————

Deep technical knowledge and market expertise leads fo highly informed
decisions

i

p"

/ Identification of highest yield products and services across all mid-
technology commercial transport category civil and government compatible

aircraft platforms
o s ) ke Optimal Business Unit Assignment
/ Identification of all alternative investment exit paths to further minimize

financial risk
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Cross-Selling - Case Study: Passenger-to-Freighter Conversions

Situation Overview

In 2018 AerSale TechOps secured a B757-200 passenger-to-freighter (P2F) conversion contract for ten aircraft conversions

To support the P2F program, AerSale initiated an Engine Pylon rotation program to facilitate pylon upgrades for the fleet
The P2F program has generated $25.0 million in MRO revenue; additional revenues from cross-selling have totaled $9 million to date as follows:

— The Engine Pylen program has driven significant USM sales from existing engine pylon inventory generated from previous AerSale aircraft retirements which
generated an additional $1.1 million of material sales.

— AerSale also leveraged the P2F program to cross-sell $4.5 million in MRO management services covering the overhaul of their respective aircraft landing
gear. This also provided the Company with insight into this market that led to development of Landing Gear Cverhaul capabilities at our Rio Ranch MRO.

— Ofther cross-selling initiatives generated an additional $3.4 million in incremental Engineered Solutions sales for AerTrak, in addition to other modification sales
The Engine Pylon program ultimately led AerSale’s Rio Rancho MRO facility to extend the Engine Pylon rotation program to other customers

The P2F program is still in progress, and generating incremental MRO and USM sales at this time

Boeing 757-200 Engine Pylon Modification Landing Gear AerTrak

Leveraged Engineered Solutions Capabilities to Cross-Sell Other Products and Services




Disciplined, Accretive Acquisitions

COVIPOSITE,;
TECHNOLOGIES

Headquarters

Miami, FL

Date of Acquisition

January 2020

Business Description

Established supplier of USM to Commercial Operators & Government
Agencies

Key Customers

Strategic Rationale

= |ncreases capacity & market penetration for USM parts
= Strengthens supply chain management & efficiency

= Cross-selling of MRO services to Qwest's customers

= Opportunity for facilities consolidation

= Utilizes the same ERP systems as AerSale

= Aftractive valuation

MRO operation focused on: composite flight control surfaces, nacelle &
fan / thrust reversers

BOEING "
Cvc NU?/

A Kellstrom
*\-‘-\“i Defense

WKALITTA AIRF

= |ncreases scale of TechOps

= |ncreases penefration into government programs

= Creates significant cross-selling opportunities {e.g. landing gear &
systems components)

= Utilizes the same ERP systems as AerSale

= Ability o double throughput of existing facilities

= Atiractive valuation

Total Consideration &

EV / EBITDA Multiple® $26.1 million | 4.6x $18.2 million | 5.0x
Immediately Accretive Immediately Accretive
Internally Generated Cash Internally Generated Cash




